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Fign over the door... 


The William Amer Company went into business one hundred 
and eighteen years ago. We may well imagine that one of 
the earliest ceremonies was the placing of the Sign over the door. 


WILLIAM Nor would it be difficult to suppose what was in the minds and 
; ; hearts of the men who placed it there. More than anything 
laN AY FE R else was a determination to make that Sign stand for something! 
It'may well be that our guiding policy, for which the Sign 
COMPANY has always been the symbol, was settled then. 


Established 1832 That policy is simple and direct: To produce the finest product 
ViPB that ceaseless research can develop, and to manufacture 
NI We poke and market that product in a way that brings friendship into 
4 VG AY every business relationship. The Sign over the door stood for that 
\) policy in 1832—it stands for that policy in 1950. 


As always at this sentimental time of year, our thoughts 
turn to our friends, to the customers, the suppliers and the loyal 


employees who have helped us make that policy a living force. AN 
To these valued friends, old and new, we extend the Greetings : 


of the season, with our sincere good wishes for health and 3 
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Give your shoes a good break with UNITED FINISHES 





ke takes flexible upper leather finishes to keep shoes 





looking salable after “try-ons” at the fitting stool. 
Finishes that break well and are durable can be blended by United 
Finishing Specialists ... experienced men who can first 
analyze leathers, then assist your finishing department in 

producing the desired results. 

As many manufacturers have discovered, it pays to call upon 
such a specialist because you can have confidence in his 
recommendations. It pays in other ways, too, for often the 
United Finishing Specialist can show you a method or a material 
that will make possible substantial savings in finishing. To 


find out in your case, just call the nearest United branch office. 
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GREEN G CONC. 


In dyeing quality luggage, handbags and accessories, 
CALCOCID GREEN G CONC. is “going places”— 
giving to leather goods the color power that sells. 
CALCOCID GREEN G CONC. permits level dyeing 
with good penetration on vegetable, chrome or syntan 
stock. It produces, economically, clear, bright shades of 
green. It has good working properties, is suitable as a 
base shade and is compatible with most other shading 
dyes. 
Calco produces an extensive range of dyes suitable for 
all types of leather dyeing. Ask your Calco representa- 


tive about them. 
*Trademark 


AMERICAN Granamid COMPANY 


CALCO CHEMICAL DIVISION, BOUND BROOK, N. J. 


Leather goods courtesy Mark Cross 


LEATHER and SHOES—December 31, 1949 














PSS whe Fs 


ee a ee es 











DOPE 





The Next Half Century - - And Opportunity 


E stand on the threshold of the 

last half of the fabulous 20th 
century. The 50 years just completed 
comprise the most fantastic era of 
revolutionary change and growth the 
world has ever witnessed. And the 
prime motivating force behind these 
accomplished miracles has been 
America. The magic of its industry, 
the dynamics of its enterprise, the 
decency of its ethics, the vigor of its 
people, the influence of its education, 
the strides of its science, the power of 
its wealth—all these have been res- 
ponsible for its incredible develop- 
ment of stature. The end result com- 
prises an opportunity which no em- 
pire in all history, or all other nations 
in the world combined, has ever been 
faced with. 

Today we are a nation whose 
gross natioral product annually has 
reached $255 billions; whose con- 
sumer income amounts to $212 bil- 
lions; whose annual consumer spend- 
ing amounts to $189 billions. It is 
an income and output which trans- 
lates into a standard of living for all 
which was once the divine right only 
of kings. And still we are not content 
with it, for we see this not so much 
as an enormous achievement as an 
opportunity for still greater growth 
and higher standards of living. We 
have only begun. 

It is possible that we are entering 
the most lush period the world has 
ever known. There is no reason to 
doubt it, and every reason to believe 
it. Econometric perspectives by such 
reputable sources as the Brookings 
Institute and the 20th Century Fund 
study show all signs pointing to a 
rapidly expanding economy in the 
second half of the century. Esteemed 
economist Sumner Slichter cites a 
national income of $425 to $500 bil- 
lions by 1980. More immediate pro- 
jections are that national income will 
reach $300 billions within the next 
7-10 years. 

It is impossible to predict the fan- 
tastic possibilities of atomic energy 
applied to peacetime or industrial 
uses and its relation to the national 
economy. Or even the enormous po- 
tential effects of television on our 
economic growth. Or the commercial 
air age we are now entering. We know 
only that economic miracles are hap- 
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pening or about to happen—that the 
opportunity for growth and expan- 
sion and a more gratifying life be- 
comes increasingly greater with each 
passing year. And that more than 
anything else the beginning of the 
second half of the fabulous 20th cen- 
tury symbolizes that opportunity. 
One of the great American indus- 
trial contradictions of this opportun- 
ity is the shoe and leather industry. 
In the face of unprecedented national 
economic potentials of growth and 
higher standards of living, the shoe 
and leather industry still basks in the 
environment of 1900, It has yet to 
take the step into the first half of the 
20th century, much less the last half. 
This is not as harsh and incongru- 
ous as it may appear on first glance. 
Fifty years ago, for instance, we were 
selling approximately three pairs of 
shoes per capita. Broken down into 
segments — men, women, children, 
e'c.—the per capita consumption of 
footwear was a static fact. Today, a 
half century later, we continue to be 
resigned to the same pattern of con- 
sumption. We are hog-tied to tradi- 
tion. While per capita consumption 
of other essentials — other types of 
clothing or food—has progressively 
risen in conformance with a rising 
standard of living, consumption of 
footwear has been nailed to the same 
standard as a half century ago. In 
short, we have made ourselves believe 
that we have reached the utopia of 
living standards as regards footwear 
—that shoe requirements should not 
nor cannot be any higher than they 
were a half century ago. This contra- 
dicts all the facts of our economy and 
over-all rise in living standards. We 
see our industry living in 1900 while 





i 
NOTICE 


Anyone desiring reprints of LEATHER 
and SHOES’ editorials may obtain them at 
the following nominal cost: 





Up to 100 10¢ each 
200-500 Se each 
1,000-3,000 24ec each 
5,000 or over lc each 











all other industries face the reality of 
1950. 

If something is wrong—and it is 
obvious that there is — then it is 
simply this: we have failed to recog- 
nize the inherent opportunities within 
a rapidly expanding economy. We 
have not at all kept pace with 
America, We are a tintype in a gal- 
lery of modern portraits. 

The shoe industry has sold its 
product on the basis of two factors, 
utility and fashion. In terms of utility 
we have not at all sold the maximum 
pairs per capita. More people need 
more shoes, yet we have been resigned 
to selling a “minimum” or “basic 
needs” allotment. There is opportun- 
ity to sell more not on a basis of mini- 
mum requirements but in conform- 
ance with a rising standard of living 
which is willing and able to consume 
more footwear on the grounds of 
utility requirements. 

Fashion-wise the opportunity is 
even greater, as every other ar- 
ticle or product sold on fashion has 
demonstrated. We have not cashed 
in on this opportunity. On both 
scores—utility and fashion—the shoe 
industry needs a revaluation of its 
selling. There must be a reason why 
it continues to lag behind the rising 
standard of living and the ability of 
more people to buy more products. 
The industry has not kept pace with 
competition from new products, nor 
with consumer incomes. 

The leather industry has lagged 
even more in relation to an expanding 
economy and the rising plateau of 
living standards. While its techno- 
logical advances have been commend- 
able, its technology of merchandising 
continues to ride via horse and buggy. 
It has bewailed the loss of business 
to competitive products, but has made 
no effort to open new fields for its 
own products. In fact, it has failed 
to put up a good merchandising fight 
even in its traditional markets. It has 
fought its fight with 19th rather than 
20th century merchandising tactics. 

We face a grim showdown with 
reality as we enter a new half century. 
The upward rise in living standards 
and national economy promises to be 
rocket-fast. The ability and desire to 
consume more goods will expand 
with like growth. Our industry’s op- 
portunity lies in stepping up our sell- 
ing pace, in remodelling our mer- 
chandising methods, and pulling up 
beside the grewth of the national 
economy. We have too long been in- 
fected by “traditionitis.” We need to 
be bitten by a new bug that will shock 
us into the opportunities facing us as 
we move into the last half of a fabu- 
lous century of growth and potential. 
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UNITED 
COMBINATION 


METIS 


give you these 8 
Shoemaking Advantages! 


Acts as filler through shank area 

Provides firm, broad base for outsole leveling 

Gives fullness and character to finished bottom 

Makes possible accurate, quick insertion 

Provides positive locating of steel or wood shank piece 
Maintains uniformity with every pair 

With long heel style, affords tighter joints ct heel breast 
Leaves insoles free from prong or tack point penetration 


FOR the maker of welt shoes . . . United 
suggests Combination shanks, finest for this 
type of footwear because they impart so many 
extras in addition to reliable support. Precision 
fitting, characteristic of all United shanks, is found in both the 
cover and the steel (or wood). 


For greatly improved shoemaking, try United Combination Shanks. 
Ask your United man about a 
shoemaking trial with a Com- 


bination shank individually  Jnited Shoe Machinery Corporation 


suited to your shoemaking. aneven. aessanumences 





The shoe and leather industry survey, Forecast 
For 50, conducted recently by LEATHER AND SHOES (see 
L&S’ Annual Number for detailed report) revealed some 
very interesting data concerning the industry's outlook and 
plans for 1950. 








The survey covered nearly 2,000 top-level execu- 
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or at least preventing lower prices. And most manufacturers 
say they won't cut quality for price. 


Outlook on shoe manufacturers’ profits for ‘SO a 





bit complex. Producers of staple types see lower profits, or 





tives: men’s, women’s and children’s shoe manufacturers; 
shoe wholesalers; shoe chains and department stores; style- 
men and designers; tanners; shoe suppliers and tannery sup- 
pliers; hide and skin dealers; Washington; labor leaders. 
It was perhaps the most complete survey of its kind ever 
conducted in the industry. Following, much briefed, are 
some of the highlights: 


Over-all, the industry sees business good for 1950. 


at best no change from 1949. Producers of lower-priced 
lines and casual-playshoe types much more optimistic, seeing 
bigger sales volume accounting for higher profits even 
though profit margin per pair is slimmer 


Look for substantial increase in number of shoe 
styles to be introduced next year. Only 8°7 says fewer 











Opinion is almost unanimous that the first half will be 
wholesome. The last half, however, is clouded by doubts 
and “ifs.” Many see a mild letdown after June. None sees 
any serious decline or recession. Total effect: 1950 should 
be as good as, possibly better than, 1949, 


About half of the shoe manufacturers see their 


styles, while 35 says no appreciable change, but 57% 
saying definitely more styles. Reason: style as incentive for 
extra pairage sales. 

e 


Shoe chains and dept. stores girding for “battle of 





prices” with shoe manufacturers. Survey reveals chains and 








individual output the same as in 1949, but more than a 
third see a rise of 5-10 in their production. Only 17% 
sees a decline. Most optimistic: producers of juvenile foot- 
wear and women’s casuals. Producers of men’s and women's 
conventional dress shoes are resigned to “no change” in their 
business. 





1950 


16 


Shoe manufacturers see sales as better in 





Higher sales seen by 44°7, no change by 35°¢, while 
sees a mild decline. The producers of low-priced lines, chil- 
dren's shoes, and women’s and men’s casuals have the bright- 
est outlook. 


Shoe prices, as manufacturers see them, will hold 





firm or rise 3-5“. No change in prices seen by 45%; 
higher prices by 38°; lower prices seen by 17 percent. 
Rising costs, particularly labor, the reason for higher prices 
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dept. stores expect no rise in prices. Only 16°C sees prices 
up; 440% sees prices down by 10-15%, while 40° sees no 


change. This in sharp conflict with manufacturers views. 


Shoe chains and dept. stores plan no increase in 





707 


current inventories. Only 10°7 plan increases, while 47% 





says theyll lower stocks, and 43°¢ plan no change. More- 
over, buying will be on even shorter range—2 to 4 weeks 
shorter is the consensus of 71/7, while 21°7 says no change. 
None plans to buy on longer range. This indicates increased 


purchases from manufacturers’ in-stock departments. 


Shoe wholesalers show a higher optimism regard- 





ing 1950. For instance, 88°7 sees general business condi- 


tions the same or better; 87°7 sees shoe sales the same or 
better, Most see no decline in prices, while 91°7 sees profits 
the same or lower (but feel that slimmer profit margins 
will be compensated by increased sales volume. ) 


© ° 


Tanners as a whole see good business ahead. 





24 thinks production will be down (average 3-5%), 








while 27°% sees output up, and 499% sees no change. On 
sales outlook there is more optimism—with 33% seeing 
higher sales, and only 16°% believing sales will drop. 


While 49°% of tanners sees no change in leather 





prices, 28°@ thinks prices will decline, but 23% sees a rise 
of 3-5%. As to kid, calf, side and sheepskin tanners, only 
one-fourth see a price drop, but 62% of the sole leather 


tanners sees lower prices. 


Tanners’ costs will be the same or up, said 85°%. 
As to profits, 41° says lower profits, 36° says no change, 
and 23% says higher. Side leather tanners feel the most 
optimistic about improved profits, while sheepskin tanners 
are the most pessimistic. 





What will most influence leather price and supply 


Perhaps the most significant aspect of the survey 
returns is this: all branches of the shoe and leather industry 
will promote vigorously in 1950. Answers were far more 
than just in the affirmative, but voiced intense plans to step 
up selling aggressiveness via every channel of merchandising 





and promotion. 


Good reasoning behind these intentions. Struggle 
is to hold prices down to competitive level against rising 
costs. This means slimmer margin of profit. Only way to 
maintain or increase gross profit is to build sales volume. 
And only answer to that is vigorously stepped-up promotion 
of the company and its products. It’s all simple arithmetic 
and logic. About 70-75% of firms in the industry said plans 
are for bigger, stronger promotion. 





Putting the whole picture together, 1950 should 
be a good year for the industry. Nationwide, jobs will be 











conditions in 1950? Tanners voted as follows: Increased hide 
shipments from Argentina; freer world market; domestic 
price resistance; more realistic rawstock buying by Europe; 
foreign currency devaluations; increased raw skin imports. 





Hide and skin dealers see lower rawstock prices. In 
fact, 52% say lower prices, while 26°% say no change, and 
22% sees prices up a bit, depending upon type of rawstock, 
of course. Chief reason: improved supply; 47° sees more 
rawstock, while none foresees less rawstock. 





Rawstock sales will be about the same as in 1949 





But 54°% of the hide and skin dealers foresees lower profits, 
while 39°% sees profits about equal with 1949. Costs, how- 


ever, will be up. 


Shoe factory suppliers see 1950 as follows: sales 





higher or the same as 1949; prices lower; costs up, profits 
down. As a whole they see a good year, a bright sales oppor- 
tunity provided the prices are right and the selling is pushed 


vigorous!y 


Tannery suppliers see sales a bit upward in con- 





formance with prospect for more leather production. Prices 
on tanning supplies and materials will tend to hold firm 
(48°7 ) or rise a bit (33°7 ). More than half foresees lower 


profits, while 95°7 sees costs either unchanged or higher. 


plentiful, employment high, incomes on the upgrade. This 
guarantees strong purchasing power, It’s backed by the 
willingness to spend (consumers are now spending more 
per earned dollar). Inventories are at safe levels, no danger- 
ous overloading. Business is in a liquid, sound condition. 


The shoe industry has a “guaranteed” production 
floor of 460,000,000 pairs for 1950( population of 150,000,000 
times 3.2 pairs per capita consumption rate). This gives a 
relatively “guaranteed” production and sales floor to shoe 
Thus a pre-assured level of output and sales for 





leathers. 
shoes and leather. 


Behind all this is a tremendous potential and op- 
portunity. Whatever the industry sells over this “guaranteed” 





floor is gravy—extra” business and profit. No reason why 


the “traditional” level of shoe consumption need be accepted 
with resignation as the saturation point. Harder, streamlined 
selling can change the traditional pattern, build a bigger 
industry, and a more profitable one. 


Shoe and leather industry has not kept pace with 
expansion of national economy and consumer incomes. In- 
dustry'’s products getting less of consumer dollar expendi- 
tures than it did 10-20 years ago. In 1931-40 decade, annual 








average of consumer spending on footwear in relation to 
national income was 1.93%. In 1946 it was 1.59; in 1947, 
1.48; in 1948, 1.35; in 1949, an estimated 1.28. Obviously 
other industries are taking bites out of the shoe dollar. 


Significantly, as national income rises, shoe indus- 





try’s proportionate share shrinks. So show the cold-blooded 





figures. If shoe and leather industry maintains its share— 


say a conservative 1.50°7—it would realize many millions 


of additional dollars in income annually. Beginning with 


1950, that’s the challenge—and the opportunity. 
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NEWS 


New Union Signs Contract With 


Fulton County Tanners 


Negotiates 20-cent hourly pay 
hike for lower-paid workers to 
break tannery deadlock. Plants 
may reopen soon. 


Fulton County, N. Y., tanneries, 
idle for the past six months because 
of a labor dispute, may soon open 
their doors again as the result of a 
new agreement reached by the Fulton 
County Tanners Association with the 
newly-formed Upstate Tannery Work- 
ers Union. 

News of the impending break in 
the prolonged strike-lockout, which 
has paralyzed 18 tanneries in the 
area, came as a surprise after trade 
observers had given up hope of an 
early settlement. The new union, 
characterized as “unaffiliated” and 
“unincorporated,” was formed by a 
Citizen’s Committee after an appeal 
by leather workers. 

In a preliminary contract signed 
late last week, the Tanners Associa- 
tion granted a 20-cent hourly wage 
hike to approximately 150 lower-paid 
employes, increased paid holidays 
from two to four, raised holiday pay 
rate from $8 to $9, insurance bene- 
fits from $17.50 to $26 (paid by em- 
ployers), and provided spot adjust- 
ments for “hardship” cases. A for- 
mal contract was expected to be 
signed within a few days. 


Opening Indefinite 

Although both workers and em- 
ployers hailed the agreement as open- 
ing the way to a return to work, no 
announcement was made as to the 
date when strike-bound tanneries 
would reopen. Officials said the date 
was problematical but agreed oper- 
ations would be resumed as soon as 
arrangements could be made. 

Union officials did not reveal how 
many tannery workers had become 
members but admitted the union 
represented workers in eight tanneries 
employing a total of 600 men. They 
added a membership drive was under- 
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way to sign 300 employes in 10 other 
plants. 

Signing of the preliminary agree- 
ment took place at the Harold Wilmot 
Post rooms after four days of con- 
ferences between tanners and workers. 

Carr Cries **Fake” 

Clarence H, Carr, president of the 
Independent Leather Workers Union. 
formerly Local 202, International 
Fur & Leather Workers Union, CIO. 
branded the new contract “a fake 
and a fraud that would fool no one.” 
He declared that all leather workers 
would hold a mass meeting to refute 
the new agreement. 

The Tanners Association closed 
down member tanneries last summer 
when Local 202 worker-members 
struck at one plant. Tanners declared 
a strike against one was “a strike 
against all,” refused to deal further 
with the IFLWU local because it was 
“communist-led.” 

When the United Leather Workers 
Union, AFL, petitioned the Na- 
tional Labor Relations Board to hold 
a bargaining agent election in Fulton 
County, Local 202 disaffiliated from 
IFLWU to comply with Taft-Hartley 
and gain a place on the ballot. The 
Independent, however, was declared 
ineligible for the ballot by the NLRB 
on the grounds that it was a front 
for IFLWU. 

In an election held Dec. 9, workers 
voted overwhelmingly in favor of “no 
union,” a virtual victory for the In- 
dependent. Until announcement of 
the new union and contract, little 
hope had been expressed for settle- 
ment of the dispute. 


Toby True Closes 
More than 450 shoe workers em- 
ployed at Toby True Shoe Co.. Ine.. 


in Haverhill, Mass., received un- 
welcome surprises in their pre- 
Christmas pay envelopes last week 
when they were notified that the com- 


pany is “now closing down and will 
not resume operations.” 

The notice added that the com- 
pany “attempted to avoid this de- 
cision until the last possible moment” 
but could arrive at “no alternative.” 
The Toby True payroll exceeded 
$100,000 annually. 

The plant, which turned — out 
approximately 3000 women’s and 
misses’ moccasins daily, was the third 
to close its doors in Haverhill within 
the past month. Unity Shoemakers 
Corp. recently announced it was 
closing down in Haverhill and would 
reopen in Newburyport, Mass., after 
reorganization while Coronet Shoe 
Corp. was recently reorganized and 
reopened in Haverhill. Closing of 
Toby True and Unity meant the loss 
of nearly 1000 jobs in the com- 
munity. 

City officials announced they were 
meeting with Toby True Co. execu- 
tives in a last ditch effort to keep the 
firm in Haverhill. 


Three Firms Win 
Navy Oxford Award 

The Navy Purchasing Office, New 
York City, has announced award of 
a contract calling for a total of 111,- 
445 pairs of brown blucher and black 
leather oxfords to J. F. McElwain 
Co., Nashua, N. H. The award was 
made on Invitation No. 5846 cover- 
ing 150,045 pairs of brown and black 
leather oxfords for delivery Feb. 
through April. 

Two other firms received contracts 
under the Invitation. Doyle Shoe Co., 
Brockton, was awarded 30,000 pairs 
of black leather oxfords of which 
15,000 pairs at $4.8125 per pair are 
slated for the Brooklyn Naval Cloth- 
ing Depot and the remaining 15,000 
pairs at $4.9175 for the Oakland, 
Cal., depot. E. J. Givren Shoe Co., 
Inc., Rockland, Mass., was awarded 
8000 pairs of brown blucher oxfords 
at $5.13 per pair (1/10th of 1%— 
10 days) for delivery to Oakland. 

McElwain pairage was divided as 
follows: 57,009 pairs of brown 
blucher oxfords at $4.99 per pair for 
Brooklyn; 34.396 pairs at $5.14 per 
pair for Oakland; 12,684 pairs of 
black oxfords at $4.82 per pair for 
Brooklyn; and 7,356 pairs of black 
oxfords at $4.95 per pair for Oak- 
land. 


Navy Invites Bids 

On Women's Service Shoes 
The Navy Purchasing Office, New 

York City, has issued Invitation No. 

5996 calling for bids on the following 

pairage and types of women’s service 

shoes: 7056 pairs of white leather 











pumps, 524 pairs of black leather 
pumps and 1076 pairs of black 
leather oxfords. 

Bids will be opened publicly at 
10:00 am. (EST), Jan. 20 in New 
York with delivery to the Brooklyn 
Naval Clothing Depot to be completed 
during the month of March. 


Field Sees N. E. Outlook 
Favorable For ‘50 


Although hide, skin and leather 
prices will probably continue to 
maintain their present strong levels 
through the first quarter of 1950, 
outlook for the New England shoe 
industry appears highly favorable for 
the coming year, reports Maxwell 
Field, executive vice president of the 
New England Shoe and Leather Assn. 

Field said that the New England 
shoe producing states of Maine, 
Massachusetts and New Hampshire, 
turned out an estimated 148 million 
pairs of shoes during 1949 valued at 
$500 million. This compared with 
the 140,399,000 pairs valued at $510 
million in 1948, Despite increased 
unit output in 1949, dollar volume 
fell $10 million. This was attributed 
to falling production of men’s shoes. 

New England shoe manufacturers 
look for a continuation of current 
prices despite increased manufactur- 
ing costs, Field said. Leather costs 
currently represent 50 percent of the 
wholesale price of shoes while labor 
accounts for 25-35 percent. During 
the year, average factory prices of 
shoes varied from $3.35 to $3.70 per 
pair. 

Some 80,000 shoe workers are now 
employed in the New England shoe 
industry as compared with a total of 
230,000 workers in the industry. An- 
other 20,000 workers are employed in 
the New England leather and allied 
shoe products industry. 


Millington To Resign 
Canadian Mfrs. Post 


Impending resignation of Frank 
Millington as executive vice president 
of the Shoe Manufacturers’ Associa- 
tion of Canada has been announced. 
The well-known Canadian shoe execu- 


tive. who has held the Association 
post for the past 10 years, will be- 
come general manager of Daoust- 
Lalonde & Co., Ltd... Montreal, manu- 
facturer of men’s and women’s shoes. 
Millington said he exrec’ed to join 
the firm, one of Canada’s large+t. 
sometime near the end of Feb. No 
successor to his post with the As- 
sociation has been appointed. 


10 


NHA Reports Heavy Sales 
Here Of Argentine Hides 

U. S. buyers have recently pur- 
chased close to a million and a quar- 
ter hides from Argentina, according 
to information received by the Na- 
tional Hide Assn. One large hide 
buyer is reported to have purchased 
more than half a million hides from 
Argentina, 

IAPI — Argentine Trade Promo- 
tion Institute has announced that 21.4 
percent of 2,800,000 hides exported 
from Nov. 1 to Dec. 15 went to the 
U. S. England was second largest 
buyer in this period with Sweden, 
Roumania, Poland and Czechoslova- 
kia taking sizable amounts. The U. S. 
was also the largest hide importer 
during Oct. when it took 658,332 
hides from the Argentine, 

Authoritative trade sources say 
that IAPI will soon relinquish con- 
trols on hide exports. Raw_ hides 
prices were increased 16 percent 
shortly after devaluation of the Ar- 
gentine peso but this increase was 
eliminated and quotations lowered 
another 10 percent to the U. S. mar- 
ket alone. Price concessions to the 
U.S. resulted from the Peron Admin- 
istration’s desperate need for U. S. 
dollars. A barter arrangement be- 
tween the U. S. and Argentina was 
reportedly made by Leon Henderson 
on a recent trip to the South Ameri- 
can country. 


U. S. Importers Win 
Hide Shrinkage Case 

U. S. hide importers won a test 
case in Customs Court last week in- 


TC Estimates '49 Output 
At 455 Million Pairs 
? 


Total shoe production for the 12 
months of 1949 will reach 455.,- 
700,000 pairs, the Tanners’ Council 
estimates. This is a decline of 1.4 
percent from the 462,320,000 pairs 
produced in 1948, 

The Council 
Nov. and Dec. 
amount to approximately 34 million 
pairs in each month, This will rep- 
resent a two percent decline from 


estimates that 
output will 


also 


shoe 


volving the practice of port customs 
collectors in adding to the value of 
wet salted hides shipments to offset 
loss of weight while en route to port. 
The case arose when importers pro- 
tested an average advance of six per- 
cent placed on Argentine bull hides. 

The Customs Court declared that 
imports are subject to appraisal at 
unit values based on the net landed 
weight. It said that importers un- 
able to obtain allowance in costs 
should not be penalized by higher 
duties. Importers claimed that the 
invoice value unit of wet salted bull 
hides remained at 78 pesos per hun- 
dred kilograms of weight although 
loss of moisture in the skins between 
time of selling and arrival here re- 
sulted in a weight decrease on de- 
livery. 


Dever To Address NHA 


Governor Paul A. Dever of Massa- 
chusetts will be principal speaker at 
the luncheon featuring the Sixth An- 
nual Meeting of the National Hide 
Assn. to be held May 1, 1950 at the 
Hotel Statler, Boston, The announce- 
ment was made by John K. Minnoch, 
executive director of NHA following 
receipt of a letter from J. John Fox, 
chief secretary of Gov. Dever. 

A second headliner on the speak- 
ers’ list will be J. Stuart Richardson, 
vice president of the Canadian Public 
Relations Society and Promotion 
Officer for the Northern Electric Co., 
Montreal. Richardson is regarded as 
one of the 10 best speakers in Canada 
and is an authority on public rela- 
tions matters. 


Nov., 1948 and a drop of 4.2 percent 
from Dec. a year ago. 

The relatively high level of output 
this year resulted mainly from heavy 
production of women’s playshoes and 
of house slippers, the Council states. 
Playshoe production, however, dis- 
placed other women’s types since 
total output of women’s shoes, in- 
cluding playshoes, for the year will 
not exceed 1948 figures by much 
more than one percent. The follow- 
ing figures show that the greatest gain 
was recorded in house slipper pro- 
duction: 


First Eleven Months 


(000 pairs) 


& children 
Infants’ & babies’ 32,083 
Total streetwear . ies 370,690 
All other (slippers, athletic etc.).. 51,009 
Grand total 421,699 


1949 (prelim) 


% Change 


381,641 
45,171 


426,812 
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Dr. Turley Finds French 
Tanning School Extensive 

The new French School of Tan- 
ning—L’Ecole Francaise de Tannerie 
de Lyon—recently built by France in 
an effort to revive the art of tanning 
technology in the country, is perhaps 
the leading school of its kind in Eu- 
rope today, according to Dr. H. G. 
Turley, Council member of the Amer- 
ican Leather Chemists Assn. Dr. 
Turley recently returned to the U. S. 
after attending the Congress of the 
International Union of Leather Chem- 
ists Societies in Paris. 

“We certainly have nothing in the 
U. S. that remotely approaches the 
extent of this new tanning school in 
France.” said Turley. 

The ALCA delegate said he was 
amazed “at the extent of this under- 
taking.” The buildings occupy an 
area of about 900’ by 100’ of rein- 
forced concrete construction with a 
deep basement and two floors. The 
school itself will be large enough to 
hold 200 students. 

French authorities told Dr. Turley 
that the school was built to “revive 
tanning technology in France and 
make Lyon an outstanding center.” 
Leading French tanning technologists 
and the French syndicate of tanners 
have sponsored the school at a cost 
of 200 million franes to date, 


Glove Mfrs. 
Seek Learner Provisions 


The National Association of Lea- 
ther Glove Manufacturers. Inc... will 
ask the Wage-Hour Division of the 
Dept. of Labor to extend the  in- 
dustry’s worker learning period to 
26 weeks. with a starting wage rate 
of 50-cents hourly for the first 10 
weeks, 60-cents for the next eight, 
and 70-cents for the last eight. The 
request will be made at Wage-Hour 
hearings scheduled for some time in 
Jan., according to the Association's 
news bulletin. 

The new minimum wage rate of 
75-cents hourly under the Fair Labor 
Standards Act becomes effective on 
Jan. 25. However, the present 
learner provision, allowing employers 
to pay learners two thirds of the 
minimum rate and employ a maxi- 
mum of five percent learners, will be 
continued until new adjustments are 
set, 


Mark Cross Ceases 
Wholesale Business 

Mark Cross, manufacturer of fine 
leather goods, has announced it is 
leaving the wholesale business by 
year’s end and will confine sales of 
its products to its New York retail 
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store or its expanding mail-order 
business. The firm has factories in 
the U. S. and England. 

Need for a specialized sales presen- 
tation of high quality ieather goods 
was given as reason for the action by 
Gerald Murphy, president of the com- 
pany. Murphy said that the presen- 
tation “must be done in the manner 
of our Fifth Avenue shop or through 
mail order, where there is a direct 
contact between the firm and_ the 
customer.” Possibility of further re- 
tail stores in the future was men- 
tioned. 


Douglas Committee 
Studies Brockton Situation 


Appointment of a three-man com- 
mittee to study the situation at its 
Brockton plant was announced by 
the board of directors of W. L. Doug- 
las Shoe Co. this week. The com- 
mittee will report its findings and 
recommendations to the board on 
Jan. 13. 

Production at the — strike-bound 
Brockton plant halted last April when 
company and union officials could not 
agree on a new wage scale. Several 
departments of the Brockton plant 
have since moved to the firm’s plant 
at Scranton, Pa. President Joseph 
W. Bartlett has not indicated what 
action will be taken at Brockton, 


Shoemaking In Norwich 

The National Institution of the 
Boot & Shoe Industry, Inc., North- 
ampton. England. has announced 
publication of “Shoemaking in Nor- 
wich,” a 119-page book, which tells 
the story of the English shoe center 
from early days to the present. The 
book was written by W. L. Sparks 
as a thesis for the degree of F. B.S. 1. 
(Fellow of the National Institution 
of the Boot & Shoe Industry). 

The author traces shoemaking his- 
tory in Norwich with considerable 
detail from medieval and modern 
records, concluding with the stories 
of five Norwich firms now famed 
throughout the world. In effect, the 
book pictures English shoemaking 
history and includes many fine illus- 
trations showing the gradual change 
in women’s footwear styles through- 
out the ages. 


Specialists At Pratt 

Two well-known specialists in the 
tanning industry were guest lecturers 
recently at the School of Leather and 
Tanning Technology, Pratt Institute, 
Brooklyn, N. Y., according to an an- 
nouncement by A. W. Goetz, director. 
The lectures were given as part of the 
school’s general program in special- 


New 210 Prexy 


... ts Saul L. Katz of Hubbard Shoe Co., 
Rochester, N. H., recently elected head of 
The 210 Associates, national philanthropic 
foundation for the shoe and leather indus- 
try. James J. Molloy of Merrimac Shoe Co. 
is retiring president. 


ized subjects and to acquaint students 
with members of the allied trades and 
their respective products. 

J. Herbert Stumpf, 
representative of Chemtan Co., gave 
three lectures on tanning with special 
emphasis on the use of formates in 
chrome tanning. combination bating, 
pickling and tanning in the same 
drum, and the application of vege- 
table blends on chrome side leather. 
Dr. E. S. Flinn, manager of the Tan- 
ning Extract Division, The Mead 
Corp., spoke on the general subject 
of “The Manufacture of Vegetable 
Tanning Extracts.” 


midwestern 


NSMA Sees Retail 
Sales Pattern Changing 

Three years of “normal” postwar 
business have shown a definite im- 
provement in retail shoe sales during 
the months of Jan. and Feb.. nor- 
mally the worst sales months in the 
year, according to the National Shoe 
Manufacturers Assn. 

The Association finds that. based 
on Dept. of Commerce retail sales 
figures for the first 10 months of 
1949 with Nov. and Dec, estimated. 
Jan. and Feb. sales figures this year 
averaged 83 and 72 percent respec- 
tively of an average month. This 
compares with the 65 and 62 percent 
sales averaged during the same 
months in the five prewar years from 
1936-40. 

The following table indicates 
monthly retail sales variations, in 
percentage of an average month, for 
the five prewar years and 1947-49, 
Figures were taken from independent 
retailers, shoe chains and mail order 
houses, omitting department stores. 











Sales of hosiery, handbags, rubber 


footwear, etc. by these stores are in- 
cluded. 
1936-40 
Average 
65 


1947 
=e 


4 (est.) 
135 (est.) 


1200 


Massachusetts 

@ Employes of John E. Lucey Co., 
Bridgewater, have received profit- 
sharing checks totaling $81,000 in 
the company’s seventh consecutive 
distribution. Full shares of $220.75 
were given to 319 employes who 
have worked continuously for the 
past 18 months while the remaining 
101 employes received half shares 
of $110.38. 


No Fish Story 


. say John Mercon (left) of Patent Leather Division of Colonial Tanning Co., and 


Kivie Kaplan, president, as they hold aloft the proof 


a side of patent leather which 


finished up over 40 feet. It’s the largest side either one has ever seen and they had 


this picture taken to prove they 


weren't just telling a tall tale. 


The average side 


finishes about 18 feet. This forty-foot side came off a steer weighing at least 2,200 Ibs. 


@ Jacob Stern & Sons, Inc., New 
York City hide brokers, will open an 
office at 10 High St., Boston, shortly 
after the first of the year. Louis G. 
Robinson will be in charge. 


New York 
® The Ohio Leather Co., Inc., Girard, 
O., held a 30-minute showing Dec. 





CATTLEHIDE LEATHERS 
(In 1,000 hides) 


Total 
Cattle 
Hides 
.»- 22095 
.. 21070 
. 28121 


Aug 
Sept ze 
Oct 1870 452 


497 1201 
1160 


**Data 


Bag 
Case, 
Strap 

387 


Belting, Harness 
Mechani- Sad- 
cal dlery 
531 477 
675 382 272 
1064 581 448 
1213 936 1625 
800 1338 


Uphol- 
stery 
51 


All 
Others** 
233 


from 1942 forward not directly comparable with previous data. 








CALF, KIP, GOAT, KID, SHEEP AND LAMB LEATHERS 
(In 1,000 hides) 


28 of a new sound film illustrating 
how calf leathers were tanned at the 
company’s tannery. The showing was 
held at the Hotel Vanderbilt, New 
York City. 

@ Arad Shoe Mfg. Corp., New York 
City, has made an assignment for the 
benefit of creditors, it is reported. 
Creditors previously had _ rejected 
debtor’s 15 percent compromise 
settlement offer. 

@ United States Leather Co. reports 
that the firm and its subsidiaries will 
approximate more than $20 million 
in sales for the fiscal year ended 
Oct. 31, 1949. This represents a 24 
percent decline in sales over the 
previous year when sales reached 
almost $26.5 million. 

@ Shoes Associated, Inc., will hold 
a dinner meeting Jan. 11 at the 
Vanderbilt Hotel, New York City. 


Maryland 

@ David Brown Shoe Co., Inc., Balti- 
more shoe wholesaler, has opened a 
plant in Norwich, Conn., to manufac- 
ture children’s and misses’ cowboy 
boots, sandals and stitchdowns. The 
manufacturing subsidiary will be 
known as Allen Shoe Mfg. Co., Inc., 
and will have a capacity of 100 cases 
daily. Plans are under way to open 
another plant near Norwich. Eman- 
uel A. Dietz, executive vice president 
and chairman of the board of Brown, 
is president of the subsidiary. 


a —Sheep Leathers————_,, 
Total Glove, 
Sheep, Gar- 
Kip Lamb 
14027 38914 
-- 11387 
- 13098 
.. 12264 
- 11112 
.. 10930 
. 11636 
-. 10836 
-. 12471 
- 10480 


Washington, D. C. 

J @ A decided drop of $1,678,464 in 

9966 g U. S. exports of rubber footwear, 

14166 soles and heels has developed in the 

aeaya first 10 months of 1949, according to 

15040 data from the Bureau of the Census. 
Value of such exports for Jan. 
through Oct. was $2,471,887 against 


17153 
13349 

$4,150,351 in the same period a year 
ago. 


Shear- 


12498 
11392 
943 1029 . g 
J 

oar 1063 California 

766 748 @ Nels D. Nordholm has announced 
are os the formation of Western States Hide 
571 606 Co., with offices at 3395 East Vernon 
867 Lf ag 46 915 4 Ave., Los Angeles. The company will 
4 295 rs 90: 300 47 51! act as brockers, specializing in Pacific 

: ——— Coast packer hides. 
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Massachusetts 


@ U.S. Leather Co. will be located 
at 15 Sleeper St., Boston, as of Jan. 
1. The company was formerly located 
at 313 Congress St. 


@® Lissak and Co. has begun produc- 
tion of women’s shoes in its new fac- 
tory at New Bedford. The firm also 
has a plant in Brockton where it will 
continue present operations, accord- 
ing to Nathan Lissak, owner. George 
Barry, formerly superintendent at 
Brockton, has taken over similar 
duties at the New Bedford plant. 


@ Mortgagee’s sale for assets of 
Colleen Enterprises, Inc., Haverhill 
mail order shoe firm, was held re- 
cently at a public auction. 


@ Newbury Shoe Co. has been or- 
ganized to manufacture footwear at 
Newburyport. Operations are sched- 
uled to begin in Jan. 


@ Creditors of Leatherbury Shoe 
Co., Boston footwear manufacturers, 
have appointed a committee to in- 
vestigate the possibility of the firm 
remaining in business. The firm is 
reported to have asked creditors for 
a general extension and proposes pay- 
ing 100 percent over a period of a 
year or 18 months. Total assets as 
of Nov. 30 were listed at $117,471 
with total current liabilities of $169,- 
000 including $115,000 accounts pay- 
able. 


@ Involuntary petition in bankruptcy 
has been filed against Halroy Shoe 
Co., it is reported. The firm is lo- 
cated in Cambridge and manufactures 
playshoes. 


@ Youth Craft of Haverhill, Inc., 
footwear manufacturers, have been 
organized in Haverhill by William G. 
Minch, George Karelitz and Herbert 
Daley. 


@ Board of directors of Regal Shoe 
Co., Whitman, has approved the sec- 
ond annual profit sharing dividend to 
company employes. A total of $21,- 
315 was distributed to factory and 
warehouse employes with the firm for 
90 days prior to Dec. 31. Each em- 
ploye received $45.35. 


@ M. Ireland of John A. Frye Shoe 
Co., Ine., Boston men’s and boys’ 
shoe manufacturer, will shortly sub- 
mit a plan of reorganization to the 
company’s creditors, it is reported. 
Total current assets are listed as 
$360,768 with total current liabil- 
ities at $458,269. The firm is con- 
tinuing operations at present. 


@ Desco Shoe Corp., Long Island 
City, N. Y., has opened a sales office 
in Boston with Carl Seltzer in charge. 
The firm is planning the biggest ad- 
vertising campaign in its history for 
its spring line. 
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@ Gill Leather Co., Salem, is open- 
ing a branch tannery in Puerto Rico. 
The firm tans sheep and calf leathers 
for the textile trade and other indus- 
tries. 

@ Forsythe Shoe Co., Inc., Brook- 
line, is opening a branch plant at 
Sagamore on Cape Cod. The small 
plant will eventually employ about 
30 persons and is expected to open 
in Jan. 

@ Mortgagees foreclosure sale at 
auction of assets of Mary Lou Shoe 
Mfg. Co., Inc., Boston moccasin man- 
ufacturer, realized a total of $2,000, 
it is reported. The mortgage 
amounted to $1,500. 

@ Harrison Shoe Co., Ine., Boston 
footwear manufacturer, recently 
changed its name to Hamilton Shoe 
Co., Ine., it is reported. 


@ Pleas of not guilty to charges of 
evasion of income taxes were made 
by Maurice G. Simons and Robert 
Lunder, president and treasurer of 
Premier Shoe Goods Co., Lynn, in 
Boston Federal Court last week. 
They are charged with evading a 
total of $384,419.40 in taxes corpo- 
rate and individual during 1942-1944. 


@ United Shoe Machinery Corp. has 
opened its new Brockton offices at 47 
Pleasant St. following removal from 
the Anglim Building where it had 
been located for the past 43 years. 
Nathan E. Johnson is district man- 
ager of the office which services shoe 
manufacturers in the area. 


New Hampshire 


@ Granite State Tanning Co., 
Nashua, upper leather tanners, will 
build a large concrete block addition 
to its present plant and increase pro- 
duction b* about 5C percent, accord- 
ing to W. Russell Kean, president. 
The firm hes heen in operation in 
Nashua for the past 25 years and 
expects to employ an additional 50 
workers. 


@ Timely Casual Footwear, Inc., 
Manchester manufacturer of women’s 
casuals, has changed its name to All 
Time Footwear Mfg. Corp., it is re- 
ported. 


@ Employes of H. O. Rondeau Shoe 
Co. factories in Farmington, were 
given disability insurance policies as 
a Christmas present by the firm. The 
policies cover non-occupational as 
well as occupational injuries. 

@ Robert C. Ebr, president of J. F. 
McElwain Co., has informed em- 
ployes at the Nashua plant that a 
five-day schedule will be resumed 
when the factory re-opens Jan. 3 
after a 10-day Christmas vacation 
shutdown. The firm has been operat- 
ing on a four-day schedule. 


° 
Maine 

@ Foremen and department heads 
of Viner Bros., Bangor shoe manu- 
facturers, recently entertained James, 


William and Leo Viner at the 
Penobscot Hotel. The evening was 
highlighted by a steak dinner, presen- 
tation of gifts to each of the brothers 
and factory superintendent Louis M. 
Leverone, and the opening of token 
gifts for all present. 


New Reporter Head 


. .. John E. Rutter, who will take over 
management of the “Shoe and Leather 
Reporter” and “Creative Footwear” on 
Jan. 2, 1950. Formerly manager of sales 
development of U. S. Rubber Co.’s Lastex 
Division, he was with the firm 29 years be- 
fore taking over his new position as presi- 
dent and general manager of the two trade 
publications. 


New York 


@® David Kay Shoe Co., Inc., shoe 
chain with headquarters in New York 
City has filed petition to effect an 
arrangement under Chapter XI of the 
Bankruptcy Act, it is reported. The 
firm is offering to pay 100 percent 
as 25 percent on Feb. 15, 25 percent 
on July 1, and the balance in five 
equal annual instalments. The firm 
lists total current assets as $322,800 
and current liabilities as $246,643. 


committee of Stanro 
Footwear, Inc., New York City 
women’s shoe manufacturer, has 
recommended an offer of 25 percent 
cash. Liabilities were listed as 
$29,101 and assets at $39,819. 


@® Creditors 


@ Ace Leather Crafts Corp., manu- 
facturer of leather sandals and 
scuffs, has announced removal of its 
factory and offices to new quarters 
at 1873 Eastern Parkway, Brooklyn, 
33. 


@ Emanuel Greene has been ap- 
pointed receiver under $2000 bond 
of Mackey-Starr, Inc., New York 
City women’s shoe manufacturer. In- 
voluntary petition in bankruptcy was 
recently filed against the firm. 


@ Gem Shoe & Slipper Co., New 
York wholesalers and retailers of 
footwear, is reported discontinuing 
its store at 1691 Bathgate Ave. It is 
also reported that three suits have 
been entered against the firm to re- 
cover the cost of goods sold and 
delivered. 


@ Creditors of Knickerbocker Shoe 
Mfg. Corp., New York City manu- 
facturers of children’s shoes and 
sandals, have appointed a committee 
to consider the debtor’s request that 
it be allowed to remain in business. 
Total current liabilities are listed as 
$45,800 with current assets as $18,- 
864. 
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AH. W. Prentis, Jr., president of 
Armstrong Cork Co., Lancaster, Pa., 
told the company’s annual sales con- 


IPIEIRSONNIEIL 








A Giles H. Meyer has been named 
sales representative for Old Colony 
Shoe Co., Brockton, and will cover 
the West Coast and Mountain States. 
Meyer was formerly associated with 
Miller Shoe Co. of Cincinnati in the 
South and Southwest. 


A Bruce S. Williams, formerly man- 
ager of the Southeast territory, belt- 
ing division, Russell Manufacturing 


vention recently that he plans to re- Co., Middletown, Conn., has been 


sign as president in the near future. 


appointed assistant to the president. 


It is expected that Prentis will be 


elected to a new office of chairman 


of the board. 


A William Burger of United Last 
Co. has been elected president of the 


A John Stetson is now packing room Boot & Shoe Travelers Assn. of 


foreman at Continental Shoe Co., 


Portsmouth, N. H. 


A Irving Rosenberg, 
ciated with Hobby 


has joined Cali 


Footwear Corp., 


New York for 1950. Other officers 
elected at the organization’s annual 
Christmas party were: Henry _ H. 
Kaye, Wall Streeter Shoe Co., first 
vice president; O. W. Hoskinson, 
Buster Brown division of Brown 


recently asso- 
Footwear, Inc., 


East Rutherford, N. J. Samuel M. Shoe Co., second vice president; 


LeVine, treasurer, has withdrawn, it 


is reported. 


4 Anker Hanson has been appointed 
sales representative for the Penob- 
scot Shoe Co. and Old Town Shoe 
Co., Old Town, Me. 
Montana, North 
Dakota, South Dakota, and Wyoming 


cover Minnesota, 


George Ecclesine, Gerberich-Payne 
Shoe Co., third vice president; 
Charles Havranck, Swan Slipper Co., 
secretary and treasurer; and Henry 
Cowgill, assistant secretary and 
treasurer. The Association will hold 
its annual golf tournament July 14 
at North Hills Golf Club. 


Hanson will 


and will make his headquarters at 


3528 South Fremont 


apolis. 
A Jack Coulombe 


Shoe Co., Milford, 


has been named 
superintendent of Dartmouth Shoe 
Co., Brockton. John Trotter is stock 
room foreman with 

A Al Morelli is now 
Mass., as stock- 
fitting room foreman. 


Ave., Minne- A Dr. Charles Allen Thomas, execu- 
tive vice president of Monsanto 
Chemical Co., has been elected chair- 
man of the board of directors of the 
American Chemical Society. Dr. 
Thomas, who was president of the 
Society in 1948, succeeds Professor 
toger Adams, head of the University 
of Illinois’ Dept. of Chemistry. 


the same firm. 


with Derman 


AH. E. Millson has been appointed 
assistant director of the Applica- 
tion Research Dept. in charge of the 
Dyes Technical Evaluation Section, 
American Cyanamid Co., Calco 
Chemical Division. Dr. T. F. Cooke 
has been named assistant director of 
the Application Research Dept. in 
charge of the newly created Prod- 
ucts Application Section for the 
study and formulation of dyes, 
finishes and pigments. R. J. G. 
Schofield has been named Section 
Director in charge of the Textile 
Dyeing and Printing Group of the 
Dyes Technical Evaluation Section. 


A Tom Bradshaw has been named 
new superintendent of the Framing- 
ham Shoe Co., Framingham, Mass. 


A Harold Snow is now superinten- 
dent at Sam Smith Shoe Corp., New- 
market, N. H. Rolf Bieringer, 
formerly with Hubbard Shoe Co., 
'nc., Rochester, N. H., is now gen- 
eral manager at Smith Corp. 

A Ralph Colby has resigned from the 
Geigy Co. after 21 years as sales 
manager of the leather dyestuffs di- 
vision to assume the position of plant 
manager for Ziegel, Eisman & Co., 
Newark, N. J., tanners. 

AP. E. Petty and A. L. Bruckner, 
vice president and assistant treasurer 
respectively of A. C. Lawrence 
Leather Co., Peabody, Mass., have 
been nominated as directors of the 
company. They succeed George H. 
Swift, chairman since 1923 and a di- 
rector since 1906, and A. F. Hunt, a 
director since 1930. Both are retiring 
because of ill health. 
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@ Have us develop any new 
processes you have under contem- 
plation. 


August C. Orthmann 
Director & President 


Milwaukee. Wis. 


922 NORTH 4th STREET 
Telephone: DAiy 8-6426—8-6247 








lf YOU ARE 
EXPORTERS of 
MACHINERY or 
SUPPLIES for the 
LEATHER or SHOE 
INDUSTRIES 
WILLING to go into the 
> 


Wy,” , 
Wh ,4\§ 
Mi JUN 





















4 


G Gy Yj y Please address: 

“CALZADO Y TENERIA" 
Apartado 7103 

Mexico, D. F. - MEXICO. 











N. Y. Office: OVERSEAS PUBLISHERS 
66 Beaver St., New York, 








LEATHER and SHOES—Dacember 31, 1949 





LABOR NEWS 


Mass. Strike Still 
Threatens 


A seven-hour parley held late last 
week by representatives of the 
United Shoe Workers of America, 
CIO, and Eastern’ Massachusetts 
shoe manufacturers failed to halt 
threat of an impending strike on 
Jan. 3 by 11,000 Massachusetts shoe 
workers. The conciliation conference 
was held at the State House in Bos- 
ton. 

In a last minute attempt to reach 
an agreement, Chester T. Skibinski, 
chairman of the State Board of Con- 
ciliation and Arbitration, scheduled 
daily conferences this week. The 
union is demanding a new contract 
with no pay cut while the manufac- 
turers seek cuts ranging from 121% 
to 15 percent. 

Union officials claim that several 
shoe firms have already signed in- 
dividual’ agreements for 1950 and 
more may follow suit. Joseph C. 
Goyette, manager-treasurer of the 
Haverhill USWA, reported he would 
offer individual contracts to firms 
within the city. 


Saco-Moc Workers 
Vote AFL 


Employe s of S . 
Portland, Me., have voted 


Saco-Moc Shoe Corp., 
221-188 


to accept the Boot and Shoe Workers 
Union, AFL, as their collective bar- 
gaining agent. The NLRB-sponsored 
election gave the B&SWU its first 
victory of the kind in Maine, accord- 
ing to Ernest A. Eaton, union organ- 
izer. Until recently, workers were 
represented by an_ independent 
union. 


NLRB Orders Int. 
Shoe Bargain 


The National Labor Relations 
Board has ordered the Searcy, Ark., 
plant of International Shoe Co. to 
bargain collectively, upon request, 
with United Shoe Workers of Amer- 
ica, CIO, as exclusive worker repre- 
sentative. The board also ordered 
the company to “cease and desist” 
from interrogating employes con- 
cerning their union membership, or 
from interfering, restraining or co- 
ercing employes in their _ self- 
organizational rights. 

The firm had claimed that it was 
not necessary to bargain with the 
union since an NLRB regional di- 
rector had improperly set aside an 
April, 1948 election and later 
ordered another election in July, 
1948. The board dismissed _ this 
claim, adding that the company con- 
duct “discloses a fixed purpose to 


defeat self-organization and its ob- 
jectives.”’ 

International Shoe Co. was also 
ordered to offer one employe im- 
mediate employment with back pay 
and to post compliance notices for 
30 days. 


Vaisey-Bristol Votes 


“No Union" 

Workers at the Vaisey-Bristol 
Shoe Co., Inc., factory at Rochester, 
N. Y., have voted 113 to 29 against 
representation by United Shoe Work- 
ers of America, CIO. The election was 
conducted by the NLRB after a 
petition by the union. The company 
makes children’s shoes. 


Brockton Committee Seeks 
New Firms 

The Brotherhood of Shoe and Al- 
lied Craftsmen, Brockton, has ap- 
pointed a committee to meet with the 
Brockton Employment Council and 
discuss means of getting new shoe 
firms into the district. The citizens 
committee was instrumental in secur- 
ing Knapp Bros. Shoe Co. and John 
Foote Shoe Co. for the area. 


a 


Set USMC Trial Feb. 6 

Pig Judge Charles FE. Wyzan- 

i, Jr., announced this week that 
7 is "I of United Shoe Machinery Corp., 
Boston, on anti-trust charges will be 
resumed on Feb. 6. Counsel for 
USMC will present objections to Jus- 
tice Dept. charges at that time. 








from 2000 B.C. to 1946 A.D. A liberal 
in the shoe industry 
$6.00 


contains a vast 


bution. 


$6.00 


written by a nationally 
and process of tanning. 


$12.50 
Podometrics 


BOOKS FOR EVERYONE 
IN THE INDUSTRY 


Shoes—Pacemakers of Progress 
By Harold R. Quimby 
The complete development of shoes and their manufacture 


education to anyone 


Bank Loans to Shoe Manufacturers 
By E. Morton Jennings 
Leather, shoe men, students, and bankers engaged in loan- 
ing money to shoe manufacturers, should have this book. It 
amount of sound financial information on 
markets, futures, contracts, labor, shoe machinery and distri- 


Tanning Processes 

By August C. Orthmann 
This book belongs in every leather man's library. It con- 
tains usable, essential, every-day leather making procedures 
recognized authority on the chemistry 


HEMLOCK 
STAINLESS SUMAC . 
QUEBRACHO . 
SPECIAL DIPPING EXTRACTS 


AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Eatracts 


DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


- OAK ~. MANGROVE 
ORDINARY SUMAC 
RAPID TAN “G” 


ESTABLISHED 1887 








By William A. Rossi 
The most hotly discussed book in the shoe industry. It 
covers the vital subject of foot measurements and foot types 
as they relate to shoes and lasts. It is "packed full” of original 
ideas on tomorrow's approaches to last making. 


All published by 


THE RUMPF PUBLISHING co. 


300 West Adams St. Chicago 6, Ill. 
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THE KEY 
TO DEPENDABLE 
UNIFORMITY IN 
SOLE LEATHER 











CUT STOCK 
BENDS - BACKS 
BELLIES - HEADS 

SHOULDERS 


TANNING CO. 


Westfield, Penna. 











| women’s 


| business after the 


Leather 


MIAMIRUIKGE TTS 


Leather market generally quiet as 
New Year approaches. Prices 
fairly steady but buyers cautious, 
watch weaker hide market for 
developments. 


New York Markets 


Upper Leather: With the holiday 
season on, inventory taking and what 
not, buying and selling of leather is 
slow. Leather list prices hold firm 
with large spread elk tannages list- 
ing around 45-46c per foot and down 
and extreme spread 50-53c and down 
for the average tannages. Buyers 
last week were in town looking for 
large spread low grade leather for 
the low price shoe field at 34c per 
foot. Not much businéss done as 
most tanners hold for around 36c. 

Wakening of the hide market has 
lent force to the shoe manufacturers’ 
desire to obtain leather cheaper 
but tanners say that present stocks 
were made from higher priced hides. 
Furthermore the biggest decline was 
in heavy hides and light hides did 
not sell off very much. 

In the labor field the 
reached between the New York 
shoe industry and _ the 
United Shoe Workers of America 
is taken here as a good omen for 
holidays. Threat 
of a strike has held up volume orders 


agreement 


| as shoe manufacturers ordered only 


as to immediate needs. 
The “Buy America Act” invoked 
by the Navy Purchasing Office which 


"LEATHER: 





THIS 
KIND OF LEATHER WEEK 
CALF pos HM) ... 90-1.06 
CALF (Women's) .... 85-1.06 
CALF SUEDE ............. 1.10-1.20 
KID (Black Glazed) 70-1.00 
KID SUEDE ’ 70-88 
PATENT (Extreme) . 48-56 
SHEEP (Russet Linings) . 18-22 
KIPS (Corrected) ..... 57-61 
EXTREMES (Corrected) ... 45-53 
WORK ELK (Corrected) . 44-50 
SOLE (Light Bends) ....... 64-66 
BELLIES 44.48 
SHOULDERS (Dble. Rgh.). . 64-72 
SPLITS (Lt. Suede) ....... 38-43 
SPLITS (Finished het 20-23 
SPLITS (Gussets) ...... 17-20 
WELTING (!/ x Vg) ...... 91/,-10 
LIGHT NATIVE COWS .. .23!/2-24!/ 


means shoes made on Gov’t. contracts 
must be made in the U. S. and made 
of leather produced here from 
domestic grown animals, is said not 
significant by spokesmen in the shoe 
and leather industries. They say 
there is no large supply of foreign 
hides here and therefore shoes must 
be made of domestic leather. 

Sole Leather: Offal continues to 
hold up well in price but some lower 
priced sales reported in bends. Heavy 
weight No. 3 bends sold down to 51c 
recently. However, No. 1 average 
tannery run bends are still selling 
at 58c for the heavies but sales are 
small. Lights are still quoted up to 
65-66c; still scarce. Bellies remain 
firm in price and some say they are 
getting 48c for cows and steers al- 
though some runs of cows have sold 
down to 43-44c and steers at 47e. 
Single light shoulders average tan- 
and some 


nery run selling at 50c 
sales reported up to 5lce. Double 
rough shoulders still strong with 


average tannery run around 68¢ and 
runs for men’s waist belts sold over 
70c in some cases. 


Sole Leathers 

Very little business reported by 
Boston sole leather tanners. Weaker 
hide market is only small part of 
picture with winter take-off generally 
accounting for easier prices. Reluc- 
tance of buyers to add to inventory at 
this time plus Holiday season the big 
reason. Light bends still widely 
wanted but hard to find. Prices, when 
available, hold at 64-66c. Not many 


ITS PRICE AND TREND 


MONTH YEAR 1948 
AGO AGO HIGH 
90-1.06  95-1.10 —‘1.30-1.48 
85-1.06  90-1.10 —1.30-1.48 

1.10-1.20 1.05-1.25 —1.45-1.90 
70-1.00 55-80 70-90 
70-88 50-75 70-90 
48-56 56-66 76-82 
18-22 19-22 23-25 
57-61 54-60 70-75 
45-53 48-53 60-65 
44-50 52-56 56-60 
64-66 68-72 90-95 
43-46 36-40 44-47 
64-70 60-63 77-80 
37-43 39-44 41-45 
29-23 22-24 27 
17-20 19-20 21-22 

9 8, sd -LIAA 
25-26 25-251/5 33 


All prices quoted are the range on best selection of standard tannages 


using quality rawstock. 
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sales reported on good tannery run 
heavy bends. Medium bends also 
slow. Prices on both are nominal. 
Tanners expect buying to pick up 
with New Year with good spring run 
anticipated everywhere. 

Light Bends: 64-66c 

Medium Bends: 54-58c¢ 

Heavy Bends: 54-58c 


According to Philadelphia sole 
leather tanners, business is quiet in 
practically everything. Repair and 
factory bends fairly slow and holiday 
season has brought things pretty 
much to a standstill. Prices of middle 
weight bends are off a couple of cents. 
An average price quoted is 58-59c 
for factory leathers as opposed to a 
62c level quoted for the past several 
weeks. Bellies and heads are selling 
at firm prices. 


Sole Leather Offal 


Not as active as in recent weeks, 
say Boston sole leather offal tanners. 
Sales, however, are still good and ex- 
pected to continue so. Prices strong 
with tanners well sold up on bellies 
and double rough shoulders. Both 
steer and cow bellies bring up to 47c. 
Some tanners ask a cent or two more 
but few sales reported. Many tan- 
ners asking 46c top. Single shoulders 
with heads on slower; lights sell up 
to 50c, heavies around 45c. Some top 
selections of double rough shoulders 
bring 72c but best sales for waist belt 
stock made at 70c. Welting stock 
still at 67c. Heads and shanks hold 


to last week’s levels; fair sales re- 
ported. 

Bellies: 
48c 


Steers: 44-48c; Cow 44- 

Single shoulders, heads on: Light, 
46-50c; Heavy 40-45c 

Double rough shoulders: 64-72¢ 

Heads: 21-24c 

Fore shanks: 32-34¢ 

Hind shanks: 34-36c 


Calf Leathers 


“A strong, steady market,” say 
Boston calf leather tanners, who find 
sales fairly active despite seasonal 
slowdown. Stronger raw skins mar- 
ket has served to hold finished leather 
prices firm. Some tanners and deal- 
ers have raised prices on lightweight 
calf, a much wanted item these days 
with supply limited. Few if any sales 
reported in advanced prices with vol- 
ume buying concentrated at recent 
levels. Most tanners well sold up 
until Feb. 1 or 15 with little change 
anticipated before then. Black the 
leading color on women’s weights, 
blue next in demand, red and green 
find good play. Men’s weights only 
fair. Suedes active. 

Men’s weights: B 90-1.06; C 865- 

1.00; D 75-94; X 70-84; XX G0c 


Women’s weights: B 93-1.06; C 87- 
7; D 80-92; X 70-86; XX 55- 
70c 
Suede: 1.03-1.10; 90- 
93e 


Kid Leathers 

Philadelphia kid leather tanners 
report business has slackened. Part 
of this attributed to the inventory 
problem. Shoe men do not wish to 
increase their inventory the end of 
the year. Some orders for delivery 
on the first of Jan. and even more 
for the middle of Feb. Also the Holi- 
day season and a general slowing up 
effect on business. 

More sales made in glazed than 
suede, with orders received for some 
black, brown and navy. Nothing new 
in colors. Some slipper kid sold, still 
mainly to cowboy boot manufactur- 
ers, with a small proportion to slipper 
men; some orders for linings received. 
Nothing reported in satins or crushed. 
All prices quoted are unchanged since 
last week. 

Rawskin situation continues about 
the same. Prices too firm and ex- 
pected to continue so _ indefinitely 
since, in most instances, they are 
government controlled. Only soft 
spots are skins that are made into 
suede, mainly Arabian and Indian. 
Here there was a decrease in prices 
since the demand for suede leathers 
has fallen off and tanners stopped 
buying. 

Suede: 

Slipper: 34-60c¢ 

Satin mats: 50c-$1.05 

Glazed: 30c-$1.00 

Linings: 26-35c; 53-60¢ 


1.10-1.20; 


35-90e 


Sheep Leathers 


One of the most active of Boston 
leather markets for the entire year. 
Tanners report business still fairly 
good despite Holiday season. Strong 
rawstock market t plus limited supply 
combine to keep leather prices firm. 
Bulk of business done in naturals 
with colored vegetable and chrome 
linings slow. No price changes re- 
ported. Most tanners well cleaned up 
on low grade naturals, which sell 
from 54-12c. Shoe linings active at 
15-19c, boot linings do well at 19-20c. 
Hat sweats, garment leathers inactive. 

Russet linings: 22, 21, 19, 17, 13, 

llc 

Colored vegetable linings: 22, 20, 

18, 16, 14¢ 

Hat sweat: 26, 24, 22, 20c 

Chrome linings: 26, 24, 22c 

Garment grains: 25, 23, 21, 19¢c 

Garment suede: 26, 24, 22c 


Side Leathers 


Boston side leather tanners report 
somewhat better activity this week. 
Prices remain unchanged. Most buy- 


ing activity concentrated in both top 
and low grades with in-between 
grades moving rather slowly. Good 
demand for light weight leathers, es- 
pecially in high colors. Loafer and 
moccasin manufacturers place good 
orders for combination tannage sides. 
Large leathers slow. Aniline type 
retans find good interest with kips 
and extremes moving well. Corrected 
kips active also. Work elk fair. 
Heavy Aniline Extremes: B 55-59; 
C 51-54; 45-47c 
Corrected Kips: B 53-61; C 51-59; 
D 49-57, X 43-50¢ 
Corrected Extremes: 45-53; 43-49; 
41-47; 38-44c 
Corrected _—— 40-45; 88-42; 86- 
0; 


Work elk: “44 50; 42-46; 40-44; 
38-42c 


Splits 
Sales a bit slower this week, ac- 
cording to Boston splits tanners. Big- 
gest decline in suedes where demand 
has fallen off steadily. Good heavy 
suede splits find some business but 
other types are slow. Colors in good 
demand with blue the leader. Sales re- 
ported at 47¢c and down. Gussets fair 
with sales made between 17-20c. 
Finished linings moderately active 
with bulk of sales at 20c. Retan sole 
splits spotty as are work shoe splits. 
Light suede: 36-43; 3441; 32-38 
Heavy suede: 44-47; 42-44; 39-41c 
Retan sole: 40, 38, 35, 33, 30c 
Finished linings: 18-20; 20-22; 22-23c 
Gussets: 17-20c 


Bag, Case and Strap 
Following some weakness for the 

past two weeks, one large Midwestern 
tanner has announced that this mar- 
ket is now firming up. However, he 
divulged no reason, or reasons, for 
the change. Meanwhile, present list 
prices are generally holding steady 
from the previous week. Demand for 
most selections is quite good at pres- 
ent levels, especially for the lower 
grade materials. 

2 ounce case 44, 4lc 

24 ounce case 47, 44c 

3% ounce strap 55, 52c 

4 ounce strap 58, 55c 

5 ounce strap 62, 59c 


Garment Leathers 

Relatively few, if any, price 
changes noted in either sheep or 
horsehide leathers for the garment 
industry. The “in-between” season 
currently in process has tended to 
dampen most activity. 

However, raw material markets, 
which have remained strong for such 
a long period of time, continue to 
uphold tanners’ quoted levels. In the 
sheep leathers, garment suede leathers 
are quoted from 27, 26 and 25c, while 
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grain garments are priced from 29, 
27 and 25c. Horsehide leathers wiil 
average around 36c, depending upon 
the grade, while better grades will 
bring up to 39 and 40c. 


Glove Leathers 

This is the traditional inventory 
week in Fulton County. As a result 
of the tannery strike, the inventory 
this year can be taken in a few hours. 
Glove shops are cleaned of leather. 

Spring lines are very much re- 
stricted due to a shortage of suedes 
and high colors. White and natura! 
English doeskins are being pushed by 
all manufacturers at a wide range of 
prices. Quotations on English Doe- 
skins have advanced from ten to fif- 
teen percent. One brand is being of- 
fered by resellers at 38, 34 and 28c. 
Other prices range from 20c¢ to 34c¢ 
depending on the weight. 

Quotations on other lines mostly 
nominal due to lack of supplies. 


Work Glove Leathers 
Work glove tanners continue to 
mark time. The short week, as a re- 
sult of the Holidays, virtually held 
business down to a bare minimum, 
and, in most ses, tanners’ price 
lists remain unchanged. Some change 
may be announced shortly after the 
new year, mostly as a reflection of 
recent hide price weakening. 
Light-medium 19, 18, 17¢ 
Light 18, 17, 16¢ 
Medium 20, 19, 18¢ 
Heavy-medium Zi, 20, 


Belting Leathers 
Belting leather tanners say busi- 
ness quiet. Buyers do not want to 
increase their inventory. Shoulders 
go “on and on,” however, as opposed 
to factory belting. They are sold for 
welting, as well as waist belting, 
bridle leather and other types of spe- 
cialties. Light weight is still hold- 
ing its price; heavies are down. A 
good average price quoted currently 
is 68c. There have been no price ad- 
justments on bend butts and none 
are anticipated in the near future. 
Philadelphia curriers say business 
reflects the rest of the belting leather 
industry and is slow, as always, this 
time of year. The only activity at 
all is in shoulders. There have been 
recent price adjustments. 
\VERAGE BELTING PRICES 
1 Ex. heavy r 94c 
1 Ex. light ; 1.00 
2E heavy F < 90c 
2 Ex. light .. 97c 
3 Eb heavy . &8e 
‘2 light 91le 
AVERAGE CURRIED PRICES 
Best Sele 2nd 3rd 
1 1.14 1.09 


Curried Belting 
Bend butts 1 
Centers 12” 1 1.41 1.31 
Centers 24” 1.43 1.37 1.29 
Centers 28”-30” 1 1.31 1.22 
Wide sides 1.04 .99 
Narrow sides 97 90 

(Premiums to be added: X-light plus 10c; 
light plus 5c; X-heavy plus 10c.) 


One New York tanner lists the fol- 
lowing prices: 
Curried Belting Best Selec 2nd 3rd 
Butt bends o< aoe 1.30 1.15 
Centers 12”/20” incl. 1.64 1.60 1.30 
Centers 24”/28” incl. 1.62 1.58 1.30 
Centers over 28” .. 57 1.54 1.30 


tz 
The ideal leather for shoe... glove... and garment purposes, _ 
_ Chrome Retan Upper Leather 


2VTAN 


LEATHERS 


hig) ee worked. 


Sides * Splits 


Kidney Cuts 8!.” 
and . . 1.50 
Kidney 
y 1.57 1.54 Poe 
» sides 15” up 
LT-14" up - 2.00 1.26 1.08 
Medium 12”-14” 1.13 1.09 1.04 
(Premiums to be added: X-light plus 13c; 
light plus 13c; X-heavy plus O8c.) 


TANNING 
Materials 


Business in tanning Oils this last 
week of the year was spotty as was 
expected Prices held firm, and the 
cod oil market continued in a well 
established position. 

The movement of raw tanning mate- 
rials showed no new developments, 
and j ‘es were unchanged. The Divi 
Divi cro» is now being gathered but no 
new quotations have been announced. 
Business in tanning extracts not too 
active as prices for the most part were 
without change 


Raw Tanning Materials 


Divi Divi. shipment, bags 
Wattle bark, ton 
Average’ and $62.50 for 

Sumac, 28% leaf 

30% leaf 
Myrobalans J. 1s, $54.00-$55.00 

(Crushed $77.00) J. 2s 
Valonia Cups, 30-32% guaranteed 
Valonia Beards 
Mangrove Bark, So. Am 


$66.00-67.00 
$65.00 for ‘Fair 
Merchan te able’’ 


$55.00 
$72.00 
$65.00 


Tanning Extracts 
Chestnut extract. clarified, 25% tannin, 
tks., f.o.b. works .. ‘ a 039 
Bbls., c.1. Si eae 8 einen enkeeee 046 
Powdered, bags, ¢.l. . . 10% 
Cutch. solid Borneo, 55° tannin 
plus duty ° as 
Gambier Extract, 25% tannin, 
bbls 9's 12 
Hemlock extract, 25% tannin, cars, 


wks 0525 


deo 
06 
25% tannin, 
%, tks 0614 
Quebracho extract 
Solid, ord., basis 63% tannin, cl 
plus duty 8 5/16 
Solid, clar., basis 641% tannin, c.l 09 
Liquid, basis 35% tannin, bbls 0s 
Grourd extract 16'% 
Powdered super spruce, bags, c.1 
0514; Lcl 054 
Spruce extract, tks. f.o b. works 01% 
Wattle bark, extract, solid 06% 


Tanners’ Oils 

Cod oil Nfld., drums 
Castor oil No. 1 C.P. drs 
Sulphonated castor oil, 75° 
Cod, sulphonated 
an sulphonated 

‘od, sulphonated 
L ins eed oil tks, 
le 


adc led miner 
added mineral 


mpound 


Sulphonated sperm, ‘ 

Petroleum Oils, 200 seconds 
f.o.b 

Petroleum Oils, 150 seconds 
f.o.b 

Petroleum Oils, 100 seconds 
f.o.t 
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IWUNIDIES and SIKINS 


Market generally quiet this week; 
trading slow, prices firm in most 
cases with some weakness noted. 
Tanners still await developments. 


Packer Hides 


Business this week has been slow, 
but certain trends have developed. 
With branded cows selling early in 
the week in volume at steady money 
some steadiness was indicated to this 
market. However, heavy native steers 
did not hesitate to move at 20c, down 
le, which put the heavy hide market 
in the same position as before, Other 
business included heavy cows at steady 
money, light cows at steady money 
and some mixed hides at steady 
money. Outside packers active as well 
as the big packers. Total volume of 
business not much over 40,000 hides 
in all, with small odd lots making up 
a considerable amount of the total. 

Branded steers spotty. Nothing was 
done other than business by the Asso- 
ciation in quite heavy kosher hides at 
17%c for butts and 174c for Colo- 
rados, steady with business by a large 
seller last week. A tanner was around 
the market for butts at 18%c, but 
wanted them with more Colorados at 
l74%c. Sellers would not go along. 
Other sellers wanted 18c for Colo- 
rados. 


Small Packer Hides 

The lack of consistent business in 
the big packer market at steady money 
has more or less put up a_ psycholog- 
ical barrier for tanners buying in this 
market. While there has been a little 
business at steady money in big pack- 
ers, there are still lower ideas on the 
branded steer selections. Consequently 
tanners are proceeding cautiously, re- 
fusing to do much bidding 

Ideas vary considerably in this mar- 
ket. Sellers are asking prices of 21 to 
22c selected for 48 to 50 Ib. average 
allweight native steers and cows from 


Midwestern points, but the best bids 
have been 20%c selected. Many bids 
are around 20c¢ selected, and some have 
been lower for these hides Lower 
bids have been around on_ heavier 
hides, but this is understandable. 


Packer Calfskins 

No reported business developed in 
calfskins in the big packer market 
this week, but there was some trading. 
One seller moved Dec. heavy calfskins 
at prices reported higher than the last 
trading at 55¢, but the business could 
not be confirmed. Traders feel that 
heavy calf will be commanding a 
higher price in relation to lights as 
time goes on toward the heavier kill 
Lights are to become more abundant 
towards the heavy production season 
of Feb. It is felt that the spread 
between heavies and lights will nar- 
row considerably 

Prices nominally unchanged in lieu 
of actual reports of business. Northern 
calf quoted at 70c for lights and 55e 
for heavies. Riverpoint calfskins hold 
at 60c for lights and 50c for heavies 
Small packer calfskins are bid around 


40c for heavies and 50c for lights. al- 


though asking prices are 5c higher in 
both instances. New York trimmed 
packer calfskins are quoted at $4.25 
for 3 to 4’s, $4.75 for 4 to 5's, $5.25 for 
5 to 7’s. $5.75 for 7 to 9’s and $7.00 for 


9 to 12’s. 


Packer Kipskins 
After bids of less than 40c, and some 
bids at 40c¢ for packer Northern and 
Riverpoint native kipskins, one seller 
sold at steady money, 42%c for about 
9,000 December kip and overweights, 
overweights at 37%c. Southwesterns 
in this sale went at 2%ec under the 
Northern price. All other sellers held 
very quiet. Tanners se®med mod- 
erately interested in trading. but failed 
to show any terrific enthusiasm. 
Small packer kip held quiet, quota- 
tions running around 30 to 35c, accord- 





Present 
Native steers ............ 23 
Ex. light native steers ..... 
Eee TUMEIUS COWS 6 oc cece ccsccs ves 
Heavy native cows .... 
Native bulls . Siknnlae 
Heavy Texas steers ........ ree 
BEY SEE GONEOD 6 66.65 ct ceecsende 
Ex. light Texas steers .. 
Butt branded steers .... 
Colorado steers ..... 
Branded cows .... 
Branded bulls 
Packer calfskins ........ 
Chicago city calfskins .. 
Packer kipskins hee 
Chicago city kipskins .. 


QUOTATIONS 


-26 


Week Ago 
22 =-23 


Month Ago Year Ago 
24 -25 25 26 


021 
201 


Time-Tested 


FORMULAS 


“LET LINGO PRODUCTS 
HELP YOU MAKE BETTER 
LEATHERS AT LOWER COST” 


BATES 
LEATHER RS 


SOLE LEATHER 


LINCOLN FINISHES 


SPONGING AND 
SON WASHING COMPOUNDS 


INC. TANNERS’ SUGAR 
. AN. LIME 


COUDERSPORT COLLOIDAL CLAYS 
PENNSYLVANIA CHEMICALS 














THE 
INDUSTRY'S 
GUIDE 
BOOK ON 
TANNING 


TANNING PROCESSES, 
by August C. Orthmann, 
international leather au- 
thority. This 414-page tech- 


nical classic includes the 





newest of practical infor- 


HIDE FUTURE 


COMMODITY EXCHANG INC., FUTURES MARKET 


= 


mation in the industry. 
Price $12.50. Rumpf Pub- 
lishing Co., 300 W. Adams 
St., Chicago 6, Ill. 


Close Close High Low 
Dec. 28 Dec. 21 For week For week 
March 18.80B 18.60B _— 18.90 . 18.55 7 
June 18.45B 18.15B 18.50 
September ‘ 18.30B 17.95B 35 17.95 
December 18.00B 17.65B 

Total sales: 112 lots 
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ing to quality. New York trimmed 
packer kipskins are quoted at $8.15 
for 12 to 17’s, and $9.50 for 17’s and up. 


Country Hides 

The country market has been very 
dull. Tanners unwilling to step out 
and do much until they have some 
assurance that the trend is steady to 
higher. Sellers have made a few more 
offerings than usual in an attempt to 
move hides, but have been unsuccess- 
ful in finding buyers. Price ideas are 
largely nominal, although best indi- 
cations seem to point to an 18c mar- 
ket, tops for bids on 48/50 lb. average 
country allweight 1's and 2’s of good 
quality, free of renderers. Some bids 
to 17%ec flat trimmed heard. Asking 
prices at bottom at 18'%c flat trimmed, 
although a few rumored trades have 
been talked around at 18 to 18%4c 
at trimmed for averages around 48, 
49 and 50 Ibs. 

Lighter hides would bring higher 
ideas, but the premium lots are hard 
to define. Tanners do not know what 
to consider a premium price nowadays, 
and sellers are asking higher money 
than they feel might be normal for fear 
they are misjudging the market. 


City and Country Calfskins 

Not much of a market for city and 
country calfskins. Sellers are asking 
high prices and tanners not anxious 
to pay. Most lots cannot be defined 
as city skins, or country skins, but 
are usually mixtures. Sellers put in 
as many quality skins as possible to 
make the offerings look better. Last 
quotations on city allweight calfskins 
were 40c, with asking prices around 
45c. Slightly better might be paid for 
straight lights, but sellers will not 
select out the lights as yet. Country 
allweights nominally quoted around 
25c. 

New York trimmed collector calf- 
skins are quoted at $3.70 for 3 to 4’s, 
$4.25 for 4 to 5's, $4.70 for 5 to 7's, 
$5.15 for 7 to 9’s, and $6.25 for 9 to 12’s. 


City and Country Kipskins 

While kip holds steady in recent big 
packer trading, something might be 
done in these markets. However, noth- 
ing but silence this week, the quality 
of offerings apparently unattractive to 
tanners. Quotations are holding un- 
changed. City skins are nominal] at 
30c, while country kipskins range 21 to 
23c, according to quality. New York 
trimmed collector kipskins are quoted 
at $7.00 for 12 to 17's, and $8.00 for 
17’s and up. 


Horsehides 

Horsehide market rather picky. Tan- 
ners are looking around for bargains 
and carefully judging prices before 
anything is done. Last prices ranged 
from $10.50 to $10.75 for 60 Ib. trimmed 
Northern and Midwestern hides, ac- 
cording to tanners, with sellers ask- 
ing at least 25c more, in some cases 
around $11 and better. Untrimmed 
hides figured about $1 more 


Dry Sheepskins 


In the hair sheep markets, reports 
from the various primary points in- 
dicate that shippers are still quite 
firm in their views and generally 
submitting relatively few offers. 


20 


Brazil cabrettas firm; few skins 
available at this time. Latest asking 
prices have been $14.50-15.00 per 
dozen, as to districts, shippers and 
lots involved with some indications 
that business possible at close to the 
inside level. 

Cape glovers and Nigerians are 
said to be selling to the Continent 
and England at prices not obtainable 
here. No additional sales reported 
of Mombasas’ or  Addis-abbeba 
slaughterers; shippers have advanced 
their ideas following recent sales. 
Dry salted Sudans and Mochas quiet; 
shippers claim they are realizing bet- 
ter prices in Europe. 

Shearlings have quieted down. 
Offerings of wanted lines negligible. 
Montevideo skins are short and 
while there continues to be a good 
demand, sales have fallen off. The 
same is true of Capes, especially 
the shorts. The longs can be had 
but buyers not interested at the 
prices asked. 

Wool skin markets remain firm 
and the small offers of Australian 
pulling skins as well as shearlings 
are usually held above the views of 
buyers. Some business indicated in 
South American varieties with prices 
varied as to lots and sections in- 
volved. 


Reptiles 

Demand slowing even though 
prices, especially for Indias, are 
lower. Madras bark tanned whips, 
4 inches up, averaging 4% inches, 
70/30 selection, sold at $1.05 with 
more available at this price. Sales 
of cobras, 4 inches up, averaging 5 
inches, 70/30 selection, at 82%oc 
with 85c now asked, while 4 inches 
up, averaging 4% inches, available 
at 80-83c, as to shippers and vipers. 
Four inches up, averaging 5 inches, 
80/20 selection, held at 50-53c. Most 
buyers sitting back and anticipating 
lower prices. 

Nothing new from Siam market. 
Very few offers coming out as most 
shippers are oversold. Reports from 
the Argentine that the license situ- 
ation remains unchanged. Shippers 
are very firm in their ideas as local 
operators have been paying relatively 
high prices. Reports from Brazil that 
the season is late in getting started. 
Shippers have already booked fair 
size quantities; are unwilling to make 
further offers until they can start 
making deliveries against previous 
commitments. 


. 

Deerskins 

Shippers at origin continue to 
have firm views; generally unwilling 
to accept counter bids. Buyers only 
mildly interested and at lower prices, 
Best indications for Brazil “jacks” 
at the moment are 73c, basis manu- 
facturers, whereas sellers have been 
asking 70c fob. and even _ higher, 
basis importers. Offers small and 
some quarters intimate it is even 
difficult to get shippers to accept 
70c fob. 


. . 
Pigskins 

Buyers show very little interest 
due to the unsettled labor conditions 
in Fulton County. It is felt that 
should tanneries reopen, there would 


be more interest evident. While 
skins for immediate use are available, 
buyers would want to have skins 
coming in and may start operating. 
Shippers at various primary points 
show no signs of weakness and latest 
reports from Brazil say Manaos grey 
pecearies figure $2.15, basis manu- 
facturers, on latest ‘offers. When 
buyers do show interest, their ideas 
are from $1.90-2.00, basis manufac- 
turers. Other sections are also firm 
with asking prices above’ buyers 
views. 


Goatskins 

Holiday season finds market quiet. 
Little prospect of renewed activity 
until New Year. Some Bombay Am- 
ritsars sold recently at $12.00 per 
dozen c&f. for 1200 lb. skins. Also 
Southern Indias involving Coconadas 
and seas salt cure Deccans of vari- 
ous weights at basis price of $12.00 
for 1.70/1.80 lb. skins. Not many 
sales Mochas slow although close to 
300,000 skins reported sold over past 
month. Most tanners consider $13.50 
top for Bati goatskins although some 
reported sold recently at $14.00. 
Addis-abebbes offers for shipment and 
spot at $11.50, Berberahs hold at 
$12.50, and Hodeidahs at $9.00. Tan- 
ners offer $1.00 less for most. 

COMPARATIVE PRICES 


INDIA & PAKISTAN 


Today Last month Year ago 


$10%%.-11. $11%.-12. 
$ 8.7: $10.00° 


Amritsars 

(1200 Ibs.) $11%4.-12. 
Best Fatnas §$9.50* 
Mozufferpores 
$10.50* 
Nominal 
Nominal 


$11.40* 
$13.00* 
$14.50° 


$ 9.50 
Nominal 
Nominal 


Dinajpores 
Daccas 
Calcutta 

Kills $12.50° 
Coconadas 
(1.70/1.80 Ibs.) $12.-13. $11'%.-12 
Deccans 
(1.70 /1.80 Ibs.) $12.-13. $11%4.-12. 
CHINAS 
Szechuans 
Hankows 
Chowchings 
MOCHAS 
Berberahs $12.50 
Hodeidahs $ 9.00 
Batis $14.00 
Addis- 

abebbes $11.50 
AFRICANS 
Algiers 


$11.25 $15.-16.* 
$12.00 
$12.00 
Nominal 


Nominal 
Nomina) 


Nominal Nominal 
80-85c 82c 
$ 9.60* $ 9.60*° 


$12.00 $1444. 
$ 8.00 
$16%.-17 


Nominal $12.-12 


$13. Nominal 
Casablancas Nominal Nominal Nominal 
Marakesh Nominal Nominal Nominal 
Constantines $12.25 $12'.-13. Nominal 
Orans $12.50 Nominal 
Tangiers $ 9.25 $104.-11 
West Province 

>; Lts 50e 50c 

Elizabeth 

y Lts 48c 48c 48c 
Nigerians 

Ib $ 1.20-25* 


Mombassas 
dx $11',.-12. $ e $ 8%.-13 
LATIN AME RIC ANS 
Mexicans 
Matanzas, etc 
Nominal 
Nominal 


$13.00 


$ 1.20-43 


Nominal 
Nominal 


Nominal 
Nominal 


Barquismetos 53c 51-52¢ 50-52¢ 
Coros 53¢ 51-52¢ 50-52¢ 
Maracaibos Nomin: al Nominal Nominal 
La Guayras Nominal Nominal Nominal 
Colombians 
Rio Hache 
Bogotas 
West Indies 
Jamaicas Nominal 
Haitians 72-74c 
Santo 

Domingos  58-60c 58-60¢ 55c 
Brazils 
Cearas 2% $ 1.35 
Pernambucos $ 1.2 y $ 1.35 
Bahias Nominal Nominal Nominal 
Argentines 
Cordobas 

Santiagos 70 65e 
Pampas 46-48¢ 443oc 
Paytas 65-67¢ 67-68¢ 
Peruvians Nominal Nominal 


Nominal 50-52¢ 
Nominal Nominal 


Nominal 
Nominal 


Nominal $ 1.00* 
72-74c 60-63c 


Nominal 
Nominal 
67-68c 

47-56c 
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WANT AIDS 





> SICTAIS* . 
ADVERTISING RATES 
Space in this department for dispiny ad- 
vertinements ts $5.00 per inch for each 
insertion except In the “Situation Wanted" 
column, where space costs $2.00 per Inch 

for each Insertion. 

Undisplayed advertivements cost $2.50 per 
inch for each Insertion under ‘Help 
Wanted" and “‘Specia! Notices’’ and $1.00 
per inch for each Insertion under “‘Situa- 
tions Wanted.’ 

Minimum space necepted: 1 ineh. Copy 
must be in our hands not tater than 
Wednesday morning for publication In the 
issue of the following Saturday. 
Advertisement« with box oaumbera = are 
strictly confidentinI and no information 
concerning them will be disclored by the 
publisher. 


THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chicago 6 








Special Notices 








ATTENTION MANUFACTUREKS! 
SUBMIT your vamp pullovers and we 
wht hand sew them with cut steel, 
bi-ck, bron-e. or blue imported beads 
with your design or our original desicn, 

GUAKANTEED LOWER PRICES 

THAN YOU AKE NOW PAYING! 

Rhinestone Creations 
751 N. 39th St., Phila. 4, Pa. 








Ue b seers 
LEATHER & SHOES 


WANT ADS! 


... fer quick turnever of odd lots of leather and materiels. 

... fer sole of machinery, equipment, plants, etc. 

.. fer new positions, expert help, selling agents, represen- 
totives. 


Copy received on Thursdey will eppeer in follewing 
Seturdey's issue. 


LEATHER & SHOES 
The Internotional Shoe and Leather Weekly 
300 W. Adams St., Chicago 6, Ill. 
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For Sale 


USED RACKS. Flats or dowel type for 36 
pairs. 
Address O-19, 
c/o Leather and Shoes, 
300 W. Adams &t., 


Chicago 6, Ill. 


Leather Wanted 


WANTED AT LOW PRICES: Garment horse- 
hide, cowhide, goatskin cape, suede, shearlings, 
and mouton. 
Star Garment Mfg. Co., 
184 E. Fourth St., 
St. Paul 1, Minn. 


Medium Size Tannery For Sale 


WILL SELL half the interest, or all, of tan- 
nery now in operation. Located in growing 
industrial city, population 150,000. New bulld- 
ing. 75% of machinery new. Could easily be 
extended to a much larger tannery. Don't 
write if not fully interested. Tannery and ma- 
chinery are free from any debt. Address M-8, 
c/o Leather and Shoes, 300 W. Adams St., 
hicago 6, Ill. 


Cutting Room Foreman 


CUTTING ROOM FOREMAN—Here Is a really 
good cutting room man for any shoe factory. 
Knows leather and can do the buying. Best of 
referen’es If you want a top-notch man, 
address O-6, c/o Leather and Shoes, 300 W. 
Adams St., Chicago 6, Ill. 


Stockfitting Foreman 


STOCKFITTING FOREMAN available at once. 
If you need a stockfitting man who can take 
full charge and turn out the work, address 
0-7, 
c/o Leather and Shoes, 
300 W. Adams 8&t., 
Chicago 6, Ill. 





Help Wanted 














Situations Wanted 





Kid Suede 


PRODUUTION MAN, technician, tanner, suede 
tinisner, coUege e utaticn, Veteran Il, age 42. 
Under tands tanning—layout, equipment, ma- 
cninery, lab, data, skin history. Can get along 
with the help. keep cost economical. Has good 
record ef saleable leather; can start suuject 
from scratch or supervise existing manufac- 
ture. Remuneration request reasonable. Ad- 
dress M-6, c/o Leather and Shoes, 300 W. 
Adams St., Chicago 6, Ill. 


Line Wanted 


UPPER AND LLNING LEATHER for s‘oes, 
leather goods, luggage, etc., for Chicago and 
surrounding territory. 
Address 0-20, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, lll. 


Lasting Room Foreman 


LASTING ROOM FOREMAN seeks position 
where thorough knowledge of all lasting rc 
procedure is appreciated. Handles help well. 
Keeps production rolling under all sorts of 
conditions. Address O-4, c/o Leather and 
Shoes, 300 W. Adams St., Chicago 6, Ill. 


Shoe Factory Superintendent 


SHOE FACTORY SUPERINTENDENT — A 
good man available with best of references. 
Knows all types of women's shoes and can get 
out the work. 
Address 0-5, 
c/o Leather and Shoes, 
300 W. Adams St., Chicago 6, Il. 





Leather Finisher 


EXPERIENCED in the application of lacquer 
and water finishes on fancy leathers. Capable 
to take charge of finishing department. handle 
production, men. and machinery. Good salary, 
excellent opportunity. Only men well qualified 
need apply Address 0-16 c/o Leather and 
Shoes, 300 W. Alams St., Chicago 6, III. 


Production Man 


MIDWESTERN manufacturer of shoe factory 
supplies and shoe material coatings, contem- 
plating entering into the manufacture of latex 
saturated paper innersole materials, desires 
the services of a man qualified to take charge 
of production end Man must have complete 
knowledge of chemistry and equipment involved 
in production Plant ideally located for large 
scale production and distribution to Widwestern 
shoe manufacturers All replies kept strictly 
confidential Address 0-17. c/o Leather and 
Shoes, 300 W. Adams St., Chicago 6, IB. 


Experienced Shearling 


Tanner and Dyer 


CAPABLE producing high quality mouton, 
pastel shades and good shearling leather. Must 
have ability to supervise and train others. 
State qualfications, references, and age. Ad- 
dress O-11, c/o Leather and Shoes, 300 W 
Adams St., Chicago 6, II. 





Advertise Effectively 


and Economically through 


LEATHER and SHOES 


First in Readership 
First in Editorial Performance 
First in Circulation 


First in Advertising 

















Coming 
IEWIEN TS 


Jan. 7, 1950—Annual Banquet, New Eng- 
land Shoe Foremen and Superintendents’ 
Assn., Inc., Imperial Ballroom, Hotel Stat- 
ler, Boston, Mass. 

Jan. 21-25, 1950—Annual Mid-Atlantic 
Shoe Show, Philade!vhia, Pa. 

Feb. 11-14, 1950—Skve Show by Penn- 
sylvania Shoe Travelers Assn., William 
Penn Hotel, Pittsburgh, Pa. 


March 5-8, 1950--Semi-Annual Allied 
Shoe Products and Style Exhibit for Fall. 
Hotel Belmont Plaza, New York. 

March 7-8, 1950—Official Opening of 
American Leathers for Fall, sponsored by 
Tanners’ Council of America. Waldorf- 
Astoria Hotel, New York City. 

April 23-27, 1950—Fall Showing, spon- 
sored by St. Louis Shoe Manufacturers 
Assn., Hotel Statler and other hotels, St. 
Louis. 

May 1, 1950—Spring Meeting, National 
Hide Assn., Boston, Mass. 

May 7-10, 1959—Fall Shoe Show spon- 
sored by Southwestern Shoe Travelers 
Assn. Adolphus, Baker and Southland 
Hotels, Dallas, Tex. 

May 7-10, 1950—15th semi-annual show- 
ing, Southeastern Shoe Travelers, Inc., 
Sheraton Bon Air Hotel, Augusta, Ga. 

May 14-18, 1950—Popular Price Shoe 
Show of America, sponsored by New Eng- 
land Shoe and Leather Assn. and National 
Assn. of Shoe Chain Stores. Hotels New 
Yorker and McAlpin, New York City. 

May 25-26, 1950—Spring Meeting, Tan- 
ners’ Council of America. Atlantic City. 
N. J. 


May 31-June 2, 1950—1950 Convention 
of American Leather Chemists Assn., 
French Lick, Ind. 


Sept. 6-7, 1950— Official opening of Amer 
ican Leathers for Spring. sponsored by 
Tanners’ Council of America, Inc., Waldorf 
Astoria Hotel, N. Y. 

Oct. 26-27, 1950—Annual Fall Meeting, 
Tanners’ Council of America. Edgewater 
Beach Hotel, Chicago. 

Oct. 29-Nov. 2, 1950—National Shoe Fair, 
sponsored by National Shoe Manufacturers 
Assn. and National Shoe Retailers Assn., 
Palmer House and other hotels, Chicago 











HE only suc- 

cessful press 
that prepares 
Sole Leather for 
drum tanning, 
extracting and 
oiling. 

Also prepares 
both bark and 
chrome tanned sides and whole hides for 
the skiving and splitting machine. 


Quirin Leather Press Co. 
Olean, New York 


WRINGER 











IDIEATITIHTS 


Charles C. Abbott 


... Vice president of Cushman Hollis 
Shoe Mfg. Co., Lewiston, Me., died 
in Lewiston on Dec. 21. Abbott had 
been associated with Cushman Hollis 
since 1911 and was als» active with 
Charles Cushman Shoe Mfg. Co., 
since 1933. He was vice president of 
the latter firm. Survivors include his 
wife, three sons, a daughter, four 
grandchildren, a brother and two 
sisters. 


Charles O. Drayton 


. . . 58, former sales manager of 
Graton & Knight Co., Worcester, 
Mass., tannery, died Dec. 19 in Provi- 
dence, R. I. A native of Westboro, 
Mass., he was associated with the 
tanning firm for 20 years before join- 
ing American Screw Co., Providence, 
as sales manager. In 1944, he was 
named vice president of the latter 
company. During World War II, he 
was a member of the War Production 
Board. He was a member of various 
business organizations and active in 
the community. 


John S. C. Harvey 


... executive with the John Harvey 
Leather Co., Philadelnhia, died re- 
cently in Florida. Formerly associ- 
ated with John R. Evans Leather Co., 
Harvey was active in the kid leather 
business for many years. He was a 
well-known philanthropist. 


Michael F. Farrington 


om retired shoe factory foreman 
died recently at Hale Hospital, Haver- 
hill, Mass. Active in the shoe manu- 
facturing trade in Haverhill for more 
than 50 years, Farrineton was at one 
time associated with the former F. M. 
Hodedon Shee Co. for several vears. 
He retired 15 years avo. He leaves 
two daughters, Miss Bertha F. Fai- 
rington and Mrs. John F. McCarthy, 
both of Haverhill. 


Frank G. Boye 


. . . 58, assistant secretary and as- 
sistant treasurer of United States 
Testing Co., Hoboken, N. J., died sud- 
denly Dec. 22 at Hoboken. He was 
stricken with a heart attack early in 
the morning. Boye completed 30 years 
with the firm on Dec. 15. He leaves 
his wife, Minnie May; a daughter, 
Mrs. Winifred F. Curtis; and a son, 
Frank G. Boye, ITI. 


Advertise 
Your Products 
in 
LEATHER and SHOES 


Amalgamated Leather Cos., Inc. 17 


Amer, Wm., Co. Front Cover 


American Extract Co. 15 
Calco Chemical Div., American 
Cyanamid Co. 
Calzado y Teneria 
Eberle Tanning Co. 
Irving Tanning Co. 
Lincoln, L. H., & Son, Inc. 
Orthmann Laboratories, Inc. 
Quirin Leather Press Co. 
Robeson Process Co. 


Superior Tanning Co. 


United Shoe Machinery Corp. 
2, 6 and Back Cover 
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© SPRUCE EXTRACT 
(ttl 
© POWDERED SUPER SPRUCE 
tN 
© LACTANX 
(HII 


ROBESON 


PROCESS COMPANY 


GENERAL OFFICES 
500 Fifth Avenue 
New York 16, N. Y. 


OPERATING PLANT AT 
Erie, Pa. 
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of a business on its way to the grave 


Your advertising lifeline to reach all shoe 


and leather industry buyers is 


LEATHER AND SHOES 
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BY MACHINE 


4 


BY HAND 


BY SPRAY 


..these Slip Lasting i ammen 


Cements Apply Easily 
Adhere — 


Users tell us that they look for dependability 
above all other features in cements for slip last- 
ing .. . and that is what they obtain with these 
job-tested adhesives! When new or special 


cementing problems arise, ask the United man 
& 





3 Favorite Latex Type Cements 
for Sock Linings, Platforms, and Covers 


operation so that you can select the particular e Be Be Tex 860 — Applied three ways. Heavy 
viscosity. Strong bond. Good drying time without 


cement which will best suit your production heat or can be force dried. Overnight tack. 


conditions. Be Be Tex 861 —A recent addition. Heavy vis- 
cosity. Strong bond. Good drying time without 


heat — can be force dried and remains extremely 


Be Be Bond tacky overnight. 


Be Be Tex 819 — Medium heavy. Strong bond. 


Be Be Tex Cements Dries fast. Overnight tack except when force dried. 


Products of B B Chemical Co. 


to demonstrate the cements available for that 











UNITED SHOE MACHINERY CORPORATION, BOSTON, MASSACHUSETTS 





